
P l a t i n u m   C o n t e m p o r a r y 
Potential Client Questionnaire 

 
 
Name:   ________________________________  Address:  ____________________________________ 
 
City:   __________________________________  State: ______________   Zip Code:  _______________ 
 
Hm Phone:   _______________________________  Cell:  _____________________________________ 
 
Email:   __________________________________________  Fax:  _______________________________   
 

Please answer the following questions on a separate sheet of paper. 
 
—  Provide a brief description of your background and what drives your interest in collecting post-war   
       and contemporary art? 
 
—  What types of artwork do you currently collect? 

—  Approximately, how many pieces are in your current collection? 

—  What drives your interest in acquiring The Ultimate Platinum Opportunity collection? 

—  What galleries, local, regional, national or international have you directly acquired artwork through  
       previously? 

—  Have you ever directly acquired artwork through a gallery in New York, London, Paris or Hong Kong? 

—  What is your current occupation and income?   If retired, what are the sources of your retirement      
       income? 

—  What is the amount of funds that you have currently available for acquisition of The Ultimate  
       Platinum  Opportunity collection? 
 
—  Are your financial resources vast enough for you to comfortably sustain a cash expenditure of $3.75M? 

—  Are you financially qualified to receive a loan for this amount from an accredited lending institution? 

—  Are you willing to travel to Texas (at your expense) to review The Ultimate Platinum Opportunity   
       collection in-person prior to closing?   This step is critical and highly recommended! 
 
—  What is your time frame for closing on this acquisition? 

__________________________________________________________________________________________  
This information is for internal use only and strictly confidential!  It will be used in determining the seriousness 
and financial viability of any and all potential clients.  This information will NEVER be shared with any third party!  
The moment this transaction closes; (or) the potential client(s) withdraw(s) their offer; (or) the potential client(s) 
decide(s) not to close; this document (and any related information) will be immediately shredded — with no 
questions asked. 


